Ask About Our CDs!
Why not arrange to receive Featurettes in the format that works best for you?
Simply call us toll free at (800) 222-5551 or e-mail your request to us at
printmedia@napsnet.com. We can provide featurettes on CD-ROM, Macintosh and
IBM diskettes, or you can download it online at our www.napsnet.com Web site.
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Selling Your Home? Create Curb Appeal
(NAPSA)—When it comes to
selling your home, a first impression can be a lasting one. Experts
say home sellers only have a few
key minutes to spark a potential
buyer’s interest. That’s why creating “curb appeal” for a house can
be an important part of the selling
process—and the first step in the
moving process.
The phrase “curb appeal” simply refers to how attractive a
house looks from the curb. According to Daniel C. Owens, who has
been featured on the Home &
Garden Television show “Curb
Appeal,” a good way to gauge your
home’s curb appeal is to cross the
street and view your house with a
critical eye. Look for positive elements that can be highlighted and
negative areas that should be concealed. He says a black-and-white
photograph of your home may
help, too. Color can often affect
your perception of problem areas.
Owens is working with Allied
Van Lines on its “Creating Curb
Appeal” program and developed
the following tips. They may help
you improve the looks of your
home—and possibly increase its
sales potential.
• Set the Stage: Take a moment and identify your home’s
style. Is it Mediterranean? Colonial? Contemporary? Incorporate
that theme into the landscape
with a few key features that set
the stage for visitors, such as
basic landscape lighting, a coordinating mailbox or even new house
numbers. All these items are

It pays to have the best-dressed
house on the block.
available for less than $150, but
their visual impact can be worth
much more.
• Paint by Numbers: A simple
palette of neutral tones (warm
browns, ivory or sage green, for
example) is a great choice for a
home’s exterior color. The tones
can be complemented with stronger accent colors to provide more
of a “pop” from the curb.
• Home Turf: Trees, shrubs and
flowers should be trimmed and
tidy. Leaves and debris should be
removed from the yard. Consider
planting fragrant flowers near the
front door to greet potential buyers.
• Lighten Up: Keep exterior
lights on in the evening and consider adding landscape lighting in
case a potential buyer decides to
grab a quick look at night.
For more designer tips and to
receive Allied’s free “Creating
Curb Appeal” brochure, visit
www.allied.com.

Saving Lives
(NAPSA)—Sometimes, helping
others can be so easy, you can
practically phone it in. Experts say
there are as many as 65 million
cell phones in the U.S. that are no
longer being used.

There’s a surprising way you can
help domestic violence victims.
Thanks to a new program, these
phones can be recycled to help victims of domestic violence. The
Body Shop “Donate a Phone, Save
a Life” campaign urges people
across the United States to donate
old, unwanted or damaged cellular
phones at any of more than 300
The Body Shop stores in the U.S.
by August 31, 2005. The retailer
specializes in bath, body, skin care
and makeup.
Donated phones will be refurbished and resold, with proceeds
benefiting the National Coalition
Against Domestic Violence and
The Wireless Foundation, or distributed to women’s shelters for
at-risk women.
To learn more, or to start your
own collection, visit www.the
bodyshop.com.

“Create a Masterpiece to Share” Recipe Contest
(NAPSA)—Do you have a
favorite cookie, bar or brownie
recipe that your friends and family
members always request? Now
you can share your homemade
treasures and you just might win
something special for yourself.
Enter your original recipe in
one of three categories: cookies,
bars/brownies or other desserts. To
submit your recipe by mail, send it
to “Reynolds Create a Masterpiece
to Share” Recipe Contest, P.O. Box
23200, Richmond, VA 23223. Or, if
you prefer to enter online, simply
visit reynoldskitchens.com. A
first, second and third prize will be
awarded for each category.
To kick-start your creativity,
try making these Easy Lemon
Bars. Line your pan with
Reynolds Parchment Paper to
help you bake your best. Its nonstick surface means your lemon
bars will lift right out, leaving no
messy pan to scrub. And you’ll be
proud of how beautiful as well as
delicious your lemon bars will be!
EASY LEMON BARS
Makes 36 to 40 bar cookies

Reynolds® Parchment Paper
CRUST:
11⁄2 cups flour
1
⁄2 cup powdered sugar
3
⁄4 cup (11⁄2 sticks) butter,
softened
FILLING:
4 eggs
11⁄2 cups granulated sugar
1
⁄2 cup fresh lemon juice
2 tablespoons flour
2 to 3 teaspoons grated lemon
peel

Easy Lemon Bars are an easy
party treat.
PREHEAT oven to 350°F. Line
a 13x9x2-inch baking pan with
Reynolds Parchment Paper,
extending paper up to edges of
pan; set aside.
COMBINE crust ingredients
in a large bowl on low speed of an
electric mixer until mixture is
crumbly. Press mixture evenly
into parchment-lined pan.
BAKE 20 minutes or until
light brown; remove from oven.
BEAT together filling ingredients in a medium bowl until well
blended; pour mixture evenly over
warm baked crust.
RETURN to oven and continue
baking 15 to 20 minutes longer or
until filling is set and bars are
brown around the edges. Cool
completely on a wire rack. Use
edges of parchment lining to lift
bars from pan. Place on a cutting
board. Pull back edges of parchment for easy cutting; sprinkle
with additional powdered sugar.
Cut into bars.
For more recipe ideas, visit
reynoldskitchens.com.

